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The Business Collection was inspired and built by TiaAlana Hayes from the idea of empowering other
businesswomen. In today's society too many times we see
business women competing against each other and
fighting for their seat at the table.
What we discovered very quickly was the power of
collaboration and connection, when women work together
what they can achieve becomes endless. The Business
Collection celebrates businesses of all shapes and sizes.
Here at the Business Collection we want to inspire and
empower you by sharing like-minded stories and
journey's.
Welcome to a collection of women who tell it like it is and
know no bounds when it comes to creating success.
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SARAH DAVIDSON

SARAH
DAVIDSON
In your own words,
journey/ story?

what's your

I like to call myself a lawyer turned
funtrepreneur, which in itself probably
hints at the creative, playful side of me
that wasn't getting enough airtime in
my legal career. I've always been equal
parts nerdburger and arty farty, so
through school I always chose a broad
range of subjects as well as every
extracurricular activity you could think
of. That continued at uni where I
studied Law/Arts (Languages) to set me
up for a legal career while also
keeping my creative side alive. I chose
law not so much because I wanted to
be a lawyer, but more so because I
wasn't sure what else I wanted to do
and because I knew it was a
qualification you could use as a
foundation for lots of different careers
(which it did, in fact, turn out to be!)
I ended up getting a position at a
fantastic top tier law firm and since I
hadn't figured out what I was
passionate
about,
I
started
my
professional life off there in mergers
and acquisitions. I definitely wasn't
one of those people who instantly
wanted to leave and I actually
thoroughly enjoyed the learning curve
and mental stimulation of the first few
years of my career.

SARAH DAVIDSON

What I think is perhaps scarier than being
completely unhappy was that I was more
just accepting that "this is it" and didn't
realise that a very dominant part of my
personality was getting less and less time
to flourish. In fact, my transition out of
law was a complete accident that I'm
forever grateful for and that has changed
my life dramatically.
That happy accident has left me with such
a strong desire to encourage others to ask
whether they're just coasting along or
whether there is something out there that
will light them up and fulfil all their
dreams. For some people, law is exactly
that, but I personally was very much swept
away on the achievement conveyor belt in
a career that I was good at and that
society thinks is respectful without
questioning what else was out there.

"My transition out of law was
a complete accident

that

I'm forever grateful for and
that has changed my life
dramatically.."
After a charitable trip to Africa left me with a
parasite that developed into adrenal fatigue, I
was banned from coffee that lead to me
discovering the marvels of matcha powder
and getting hooked along with my partner,
Nic. We founded Matcha Maiden as a way to
spread the cost of our own habit and it grew
so quickly and unexpectedly that I ended up
leaving law to pursue the business six months
later. That was almost five years ago and two
businesses ago now!

SARAH DAVIDSON

If you had one piece of advice for
up and coming entrepreneurs,
what would it be?
Done is better than perfect. It's so
tempting to hold off until
everything is perfect and you've
refined every little detail over
and over, but there comes a point
where you are getting in your own
way and also losing time to grow
your idea. In many cases, there's
time sensitivity in getting your
business up and running and
while of course you don't want to
launch a crappy product or
service, you also don't want to
agonise over it so much that it
never sees the light of day. So
just bite the bullet and put your
idea out to the world - the
minimum viable product is all you
need and then rest can be refined
along the way.
How do you stay so focused on your
goals?
I really benefit from writing them
down - I keep a diary that has a little
side section for writing weekly goals,
a monthly spread for monthly goals
and then a big section at the start and
end of yearly goals. I come back to
these regularly to monitor how I'm
going and adjust depending on how
things pan out..Having people around
you who know what they are and will
support you in achieving them also
helps you stay on track. The big thing
that I've found that took me so long
to realise is that having time away
from my goals is really where the
magic happens.

"Having time away from my goals
is where the magic happens."

SARAH DAVIDSON

Sum up a typical day in your life?
I love that there really isn't a typical
day these days, whereas my law
career was so predictable and
repetitive. I probably enjoyed the
lack of structure a little too much at
the start and ended up without any
balance at all because I have no
structure. Nowadays I try to book
end my days with routine but leave
the middle up to the vicissitudes of
business. I start every day with a big
breakfast date at my favourite local
cafe where I do all my emails and
prepare my to do list for the day.

That really helps orientate me and
manage stress levels, as well as
fuelling me up well for the day
ahead. The middle of the day just
depends on what's on - I might be
recording a podcast (my own or
someone else's), in meetings with
distributors or partners to the cafe or
product business, developing new
product
ranges
or
marketing
campaigns, dealing with the actual
production and logistics behind the
scenes - it just depends on what
comes up. And then I try to stop
working at dinner time and have the
rest of the night to just flake out
with a book or some Netflix and play
with our Golden Retriever, Paul.
Favourite project you've ever worked
on?
The podcast. I have loved every
single moment of it and it unites
everything I love and everything I
thrive at. I love talking to people
about things they love and exploring
different life paths, perspectives and
ideas about the world and how to live
a beautiful life.

"I try to stop working at dinner
time and have the rest of the
might to just flake out with a
book or play with our Golden
Retriever, Paul.

1. 'thankyou.' Hand Cream
2. Mac Creme de Nude
3. Chance by Chanel mini
4. Pen
5. Mecca face sunscreen
6. Apple Air pods
7. My laptop

2.
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Inside My Bag
We take a look inside lawyer turned
funtrepreneur, Sarah Holloway's bag for things
she can't live without
1.

6.

3.

7.
5.
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By Kerrie Carucci

As the temperatures rise and the frequency of after work
Summer festivities are in full swing, here are some of Kerrie's
top picks to bring a capsule based summer business
wardrobe.
1.Country Road Green Cami $139
2. Saba Linen Pants $249
3. Jo Mercer Ryoko Heel $229
4. Witchery Miami Bead Bucket
Bag $99.95

1.

4.
1.
1.Seed Heritage Skirt $139.95
2. Seed Heritage Buckle Heels
$189.95
3. Saba Blazer $379.
4.Oroton Sunglasses $235

4.

2.

3.

2.

2.

3.
4.
1.
1. Aje Green Paperbark
Portrait Midi
Dress $545
2. Oroton Margot Medium
Day Bag $429
3. Jo Mercer Taio Heels
$189.95

2.

1. Saba Linen Cami $179
2. Aje Slides $225
3. Saba Linen Wide Leg
Pants $249
4. Witchery Bangle $69.95

1.
2.
3.

3.

"We are all creative in our
own right. No matter what
industry you're in,
everyone has their own
flair. You can't use up
creativity, the more you use
the more you have"
-- wendy serrano

photography by Courtney Campbell @_cmcphotographs

PHOTOGRAPHY BY @GETTOGETHERPHOTO WWW.GETTOGETHERPHOTO.COM

Steph Taylor
What's your story?
Like so many other entrepreneurs,
my journey starts in a corporate job
- my "dream" job, to be specific.
Unfortunately, the dream job didn't
turn out to be quite what I was
hoping it would be and I soon got
very bored. I started side-hustling,
managing social media for a bunch
of local cafes, and from there I
realised that I could use my
marketing skills to launch my own
business.
So I decided to start a productbased business. Every morning, I
got up at 4am to work on the
launch before heading off to a 10
hour day at my corporate job. I was
working hard, living off a diet of
coffee and the office chocolate
stash, and not exercising

STEPH TAYLOR

anywhere near as much as I needed to.
Naturally, my body decided enough was
enough, and one day I woke up with
severe kidney pain and a fever. By that
night, I was in the emergency room, and
I spent 7 days in hospital - less than
two weeks out from my planned
business launch date.
After I recovered, I launched, handed in
my resignation a few weeks later, and
then promptly ran out of money- like
SO many businesses do. I went to work
for a start-up, which would turn out to
be the best decision I could make. From
there, I pivoted back into client work creating
content
and
providing
consulting services to wellness brands.
But, while I was doing this, I realised
there was such a large chunk of the

STEPH TAYLOR
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market who couldn't afford to pay
someone to do it for them and who
actually wanted to DIY their marketing,
so I launched my first online course.
It has taken a few pivots, but I've since
found my groove, helping brands bring their
ideas to life through high-impact launches.

Why did you start your business?
Freedom - to be able to spend my days
doing the work I love, and to have the
freedom to travel and work whenever I
want.
Where do you seek your inspiration?
I get a lot from Instagram - I make sure
only to follow accounts that inspire me, and
not those that drain me.
I love listening to podcasts - Amy
Porterfield's Online Marketing Made Easy.
Jenna Kutcher's Goal Digger and James
Wedmore's Mind Your Business are my
favourites.

" Its taken pivots, but

I've

since found my groove,
helping brands bring their
ideas to life"
If you had one piece of advice for up and
coming entrepreneurs what would it be?
Be flexible in your approach - things aren't
going to go to plan, and that's exactly how
it should be. It sounds corny, but everything
happens for a reason and when things don't
work out, it might be because you're meant
to do something different or you're meant
to learn a lesson. So, stress less and go
with the flow!

STEPH TAYLOR
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How do you stay so focused on your
goals?
I can't stay focused on my long-term
goals easily - I need to break them
down into short term (12 week) goals,
otherwise I get bored and lose focus. I
set one big thing to achieve
each quarter and I break it down into
actions, week by week, day by day.
There's no point setting a big goal and
forgetting about it - so schedule in
these tasks to move me forward is
key!
What's the key to your success.
happiness?
Finding time to learn and
experiment. I get bored really
easily, so I need to keep
learning new things and keep
experimenting with new things.
I always have at least one
online course on the go at any
time and you'll often find me
testing new things in my
business
Sum up a typical day in your
life?
If it's summer, I'm up at 5am,
but in winter I'm like a bear and
I need a sleep in until 7 or so.
My exact morning routine varies
quite a lot, but it usually
involves a coffee and some sort
of exercise - either a HIIT
workout, pilates, yoga or a walk.
If I'm in course creation mode,
the first hour of my working day
will be spent creating content
for my next course. Then, I plan
out the rest of my day and do a

" I set one big thing to
achieve each quarter and
break it down into actions,
week by week, day by day.."

STEPH TAYLOR

quick email check and action anything that
needs to be done urgently. I have a bunch
of clients who I mentor via voice message,
so I check in with those clients around this
time of day as well.
Following this, my day could involve
anything from creating content, recording
podcast episodes and interviews, planning
my next launch, writing emails to send to
my subscribers, or doing the boring admin
stuff (it has to be done!)
Evenings are chill time for me. I try to stop
working by 6 at the latest, unless I'm in
launch mode, in which case I really
struggle to switch off. I love cooking and
I'm not ashamed to admit that I love the
occasional trashy TV show.
Favourite project you've ever worked on?
I love every launch I work on, but I think
launching my podcast was my favourite
because I went from idea to launch in
under 4 weeks. I love the pressure!
Describe a turning point in your life?
When I ran out of money after launching
my product-based business and went to
work for a start-up. This was when I
realised how little I actually knew about
starting a business, and I learned SO much
- from little things like which systems to
use in my business, to bigger things like
how to actually start a podcast.
On a Sunday you'll find me...
At the beach, attempting to surf, or
chilling at home with a good book and
something yummy in the slow cooker.
What are you most proud of?
The fact that I've built something out of
nothing - literally! I had maybe $100 to my
name when I started this.
What's something most people wouldn't
know about you?
I've lived in 4 cities in 3 countries, and I
can speak Italian.

JASMINE
JASMINE SCARR
SCARR
What's your story?
I started in the tanning industry when I
was 19 and went out on my own as a
mobile tanner when I was 21. I worked
15 hour days and feel very proud of what
I have achieved along the way. When I
was 26, I worked full time in sales and
tanned before and after work. The
company I worked for went into
liquidation with no warning and I had to
decide whether to pursue tanning full
time or look for another job. I chose full
time and I tripled my weekly clientele
within 3 months.
Why did you start you business?
I have only ever wanted to be a spray
tanner and own my own salon, so that
part was an easy answer. I wasn't 100%
happy with the products I was tanning
with at the time. They would give me
headaches, so I started researching
ingredients to see what was actually in
tanning solutions. It took me over 2
years of trial and error to release my
first product and I actually couldn't be
happier with the range.
How do you juggle being a mum and
running a business?
I am currently answering these questions
while my daughter is asleep, because
opening my laptop during the day is
almost a non thing right now, as she
only likes to day nap on me. My partner
is FIFO so it can be challenging.
However, I have a great team of girls
that run the show so I am very fortunate
and my mum comes over A LOT so I can
get my work done. Mum's are the BEST.
The advice I would give to aspiring
mum-preneurs is to ask for help! We all
think we are super human and we really
aren't.
JASMINE SCARR - MUMS IN BUSINESS

WRITTEN BY BRYONY HARDY

Boohoo $53
Rubi $39.95

Portmans $99.95
The Iconic $69.99
Novo $69.95

The Iconic $89.95

Decjuba $89.95

Decjuba $169

corporate edition

From the luxe to the
affordable - We've
hunted down the best
fashion dupes so that
you don't have to.

Shien $49

fashion
dupes
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What's your story?
I've always wanted to be my own boss.
I wanted to make the decisions and
make an impact. In 2016 my partner
and I started Webbernet where we build
custom software platforms for medium
to large companies. In February 2018, I
quit my full time job to project manage
and UX design for our biggest client.
While our business was successful, we
were not generating as much profit as
we wanted to and we weren't sure how
to scale effectively based on the
current way we were doing business
everyday.
Why did you start your business?
I was desperate for business friends
and needed people to brainstorm with.
I decided to reach out to some
entrepreneurs I was following on
Instagram to see of they would be
interested for a Mastermind. I emailed
12 people and 10 of them were keen.
The Mastermind was helpful and the
entrepreneurs were keen to continue
with monthly sessions. Two months
later, I had over 30 members before I
even had a business name and website!
What piece of advice would you give to
up and coming entrepreneurs?
Done is better than perfect. Start NOW
- do anything that will move you closer
to your goals no matter how big or
small the task is. Also, the sooner you
start building relationships and a
network, the better!
What's a quote you live by?
It is absolutely "Feel the fear and do it
anyway!" - I say this to myself almost
everyday.

LEANNE WEBBER

"Take every risk you can and
then you know it will never
be a 'what if'."
-- Emma Sweeny

photography by Courtney Campbell @_cmcphotographs
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ANITA SIEK

What's your story?
I followed an extremely non-linear path
to doing what I do today. I studied Law
and Psychology at University (which
took me 6 and a half years to get two
very expensive pieces of paper). If that
wasn't enough, I decided to do Post
Grad as well, and became admitted as a
lawyer.

The dream was to be a Barrister, but I
figured out towards the middle of my
degree that I didn't want to be that. So,
while everyone was busy applying for
clerkships, I worked at a cookie shop.
The idea of becoming a Barrister was
nice (getting to wear a cape and a wig
as part of your job), but I just don't
think I had the personality for it. I tried
to explore other avenues to "use" my
degree.
I
was
working
in
the
Government in my last year of
university as admin, and was offered
full-time on my second day there. I
stayed
in
Government
(another
workplace I thought was going to be an

absolute dream) for 3 years and
worked hard. I had climbed the
ladder slowly, working in an area of
the Department I thought was going
to be the creme de la creme, but
honestly? I just didn't see myself
there in 5 years time.
I started a side gig - being Wordfetti.
I worked my arse off for around a
year juggling both (I literally had it
for breakfast, lunch and dinner) then
decided to quit my Government job,
buy a house and go full throttle fulltime into Wordfetti.
Why did you start your business?
I started Wordfetti as a side gig
because - to put it simply - my
corporate job just didn't give me the
creativity and the freedom I wanted.
I was in a job doing damn fulfilling
work, but the environment around
me just absolutely sucked and
drained me.

ANITA SIEK
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How do you stay so focused on your
goals?
I think back to what my North Star
is. What's important to me in life?
What does success look like to me?
What do I love and how do I want to
be spending my day to day?
I think once we all get clear on our
North Star we are able to work
backwards.

"Don't see it as failure,
see it as a lesson"
Sum up a typical day in your life?
I wake up at 6-6:30am and try to
spend some "me time" in the morning
before work, getting life admin done.
I start driving to work around 77:30am.
I would usually dive into emails (with
a cup of tea or coffee in tow) for the
first hour. Some days after emails I
would then start diving into our
client projects - so client brand
strategy
workshops,
think
brainstorming with the ladies in my
team on some of the projects we have
on. Some other days will be spent on
planning ideas for the brands Wordfetti and Brandfetti - and
podcast episodes. I dedicate a few
days a week to in-person meetings
and calls.

What's
the
key
to
your
happiness/success?
In regards to happiness... I'd say to
NOT chase happiness, because there
is always going to be some
craptacular days. So instead, find
contentment.
To success... I think that's different
for everyone, but for me - it's about
remaining true to your North Star
and always asking 'is this going to
get me to that?'

If you had one piece of advice for up
and coming entrepreneurs what would
it be?
Be ready to absorb like a sponge and
be okay with failing again and again.
Wonderful things happen when things
don't work out. Don't see it as a
failure, see it as a lesson.

ANITA SIEK
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What are you most proud of?
Leaving
my
corporate
job
in
government and being so clear and
confident in my decision. It was the
scariest, but also best decision I made.
I say scary because for 3 to 4 years I
really thought getting a corporate job
in government was the ultimate dream.
Describe a turning point in your life?
Me becoming my dad's primary carer
when he had terminal cancer for 9
months, then losing him and seeing
his health slowly deteriorate in front
of my eyes. That was the biggest
turning point in my life. I don't think
I grew up faster than I did in those
few months - I learnt a lot about
myself.

Life is short, and things can flip at
any moment.
Can we expect anything new from you
soon? Anything exciting you are
woking on?
We have a lot on at the moment! Can't
share too much, but let's just say
online education for copywriting and
content marketing... is about to get a
shake up!
What's something most people don't
know about you?
I can't ride a bike (extremely
uncoordinated
so
snowboard,
rollerblade, anything that requires
coordination, nope...). I have never
done Grade 3, as I got to skip a grade.
I
speak
3
languages
and
can
understand 5.

"I think once we all get clear on our
North Star we are able to work
backwards"

What's your favourite cocktail?
Espresso Martini.
What's your #1 beauty product?
Aesop hand cream!
What's your favourite music genre?
Classical when I'm writing and thinking.
Rnb and Electric when I'm not writing or
thinking.
What's your favourite podcast?
TEDx, How I Built This.
What's your go-to cuisine?
Italian. I eat pizza and pasta EVERYDAY!
What's one think you couldn't live
without?
The better half, Dean. He's a special man.

ANITA SIEK

Raw
Raw Chocolate
Chocolate &
&
Almond
Almond Tart
Tart
Makes 5 small tarts or 1 large tart

by JSHealth
Healthy, wholesome and delicious. They're three

METHOD

words that aren't really associated with indulgent

1. To make the crust, place all 5 ingredients in a
desserts, but at JSHealth, we like to do things a
bit differently. This tart caters to a range of

food processor fitted with the S-blade. Blitz until
they come together. Using your hands, spread the

dietary requirements as it's wheat free, gluten

mixture evenly inside a 6-muffin tin tray or 1 small

free and dairy free.

fluted cake tin with a removable base. Press the
crust down firmly, ensuring it's evenly spread. Place

INGREDIENTS

the tray in freezer to set.

For the crust:

2.

1 1/2 cups of almonds, soaked for 4-6hrs

Next,

coconut
Once

prepare
butter

melted,

the

or

chocolate

oil,

if

its

incorporate

filling.

not

Melt

already

the

cacao

the

melted.
powder,

1/2 cup shredded coconut
honey and cinnamon. Stir to combine.
1/3 cup coconut oil
5-6 fresh dates, pitted
Pinch of Himalayan salt

For the chocolate filling:

3. Take the tart crust out of the freezer and pour in
the

filling.

Once

filled,

put

the

tray

back

in

the

fridge to set.

1/2 cup cacao powder
1/4 cup raw honey, agave or maple syrup
1/4 cup of coconut butter or coconut oil

4. For the topping, add the 1/2 cup of nuts into
your

food

processor.

Blitz

them

until

they

are

slightly crushed.
1sp cinnamon

For the topping:
1/2 cup almonds
Shredded coconut (optional)

5.

To

nuts

serve,
and/or

decorate
shredded

the

tarts

coconut

coconut yoghurt, if desired.

with

the

and

a

crushed

dollop

of

One-Pan Honey-Mustard
Chicken with Asparagus
& Cherry Tomatoes
Serves:
Serves: 22

by JSHealth

This honey-mustard chicken is one of my favourite

METHOD

quick and easy dinner creation and it tastes

1.

divine.

INGREDIENTS

Preheat

the

oven

to

180°C

or

360°F.

Line

a

baking tray with baking paper.

2. Place the Brussels sprouts, cherry tomatoes and
asparagus on the baking tray. Drizzle with 1 tbsp

Ingredients:

olive oil and season with sea salt.

10-12 Brussels sprouts, halved
1 punnet cherry tomatoes, halved
1 bunch asparagus, ends chopped

3. To make the marinade, add all of the ingredients
in a small bowl and whisk until they're combined.

1 tbsp cold-pressed olive oil
4. Add two chicken breasts to the centre of the
1 tsp sea salt

tray and spoon over the marinade.

2 organic chicken breasts
5. Place the tray in oven to bake for 30-35 minutes,

For the marinade
2 tbsp cold-pressed olive oil
1 tbsp apple cider vinegar
1 tbsp Dijon mustard

or

until

1 clove of garlic
2 tbsp parsley, chopped

chicken

breast

is

cooked

and

the

Notes:
You

1 tbsp honey

the

vegetables are golden.

can

swap

any

of

the

animal-based

protein

options above for:
1/2 cup lentils, chickpeas or beans (or a mix)
3 tbsp of goat's cheese or ricotta (for vegetarians)
or cashew cheese (for vegans)
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My story...
When I was 20 years old I was
studying nursing at university and had
a dream that I had white teeth... it
wasn't the case so I googled teeth
whitening. It honestly shocked me
how much it would have cost me, so I
thought why don't I start this myself.
I didn't have the money to rent a
shop, so a mobile service was the way
to go! Five years later and here we
are, 27 franchises across Australia. I
started Sparkling White Smile as a
way to make people smile and feel
good about themselves. I wanted
white teeth and it gave me the extra
confidence I needed. The even better
thing is that I could give everyone
else a sparkling white smile too.

What's your business' mission?
Sparkling White Smile's mission is to
be
the
world's
most
renowned
professional cosmetic teeth whitening
company. Being the best means
providing outstanding quality, topnotch customer service, value for
money and going above and beyond for
A major turning point for me was a the individual client, so that we can
little over a year ago, I was travelling make every client smile and have a
state to state and servicing all clients platinum experience.
Australia-wide for Sparkling White How do you stay focused on your goals?
Smile. Running off a few hours of My team keep me on track and I have a
sleep and I realised that I can't keep routine that keeps me motivated. I
doing this. It was then that I decided know that my speciality is not
to franchise SWS; honestly the marketing, but that's why I have the
biggest turning point in the business marketing team and I stick to the teeth
and for me professionally.
whitening.
If you had one piece of advice for up
and coming entrepreneurs what would
it be?
I know it sounds cliche, but believe in
what you are doing and don't give up.
There is going to be sleepless nights
and hard work ahead, but it's all worth
it! If you aren't sure about what you
want to do, then find what you love and
turn that into a career.
What's
the
key
to
your
success/happiness?
Persistence and hard work, seeing my
franchises and the company thrive is
just the cherry on top.
ALISON EGAN

How do you manage the stress of
running a business?
Having a routine is the most
important thing in my life. It helps
me keep on track and puts everything
into perspective.
I also couldn't live without my
family's support. They are my rock,
always there to make sure I am on
track and grounded.
I like to take Sundays to enjoy some
good old family time at my parents'
house - Sunday is the most important
to me.
How do you find time for yourself?
There is no such thing as time for
myself, I love making people smile
and that's what makes me happy.

"I know it sounds cliche, but
believe in what you are doing
and don't give up"
Can we expect anything new from you
soon?
Anything
exciting
you're
working on?
There is always something new
happening at SWS, nothing that I can
mention at the moment though...
What's
something
most
people
wouldn't know about you?
No one expects this by looking at me,
but when I was younger I was the
biggest tomboy. I was really into
sports and even played state netball.
What's your #1 tool of the trade that
you can't live without?
Gloves, gloves and more gloves.
Honestly you go through a box a day
and the only thing you need.
ALISON EGAN

Emma Sweeny
THE PR QUEEN
What's your story?
I had just come back from Europe, I
was working 7 days a week with 5
different jobs. People would say I was
crazy, but I did it to get through what
I was going through personally and
financially. I look back now and I
think how did I do it? But it was the
five jobs that made me who I am
today. It made me completely drop
my ego and actually find my career.
To think 12 months ago to today, I
now do 'In The Game PR' (ITG PR)
full-time and have over 20 clients and
4 employees and couldn't be happier
with my life! It hasn't been easy, but I
wouldn't change a thing.
Describe a turning point in your life...
When ITG PR became full-time. I took a step back and smelt the roses (for
once). It all happened so quickly that I didn't realise my potential and what my
company could have become. There are still so many goals to tick off and
accomplish, but I am so happy I have found something that I love doing
everyday at my young age.
What is one piece of advice you have for up and coming entrepreneurs?
Take every risk you can and then you know it will never be a "what if". Work
hard and work on your business daily. Always surround yourself with other
positive uplifting people who want to see you succeed.

"Take every risk you can"
How did you manage the stress
of running a business?
Stress is evil and sometimes I
feel this emotion daily with how
crazy my business is. I always
think though, if the problem
won't matter in five years, don't
stress about it for five minutes.
Life is WAY too short. Just come
to a resolution and fix the issue
without any personal emotions
unless required.
EMMA SWEENY

WRITTEN BY BRYONY HARDY

top 5
podcasts
1 .S H A M E L E S S P O D C A S T
THE POP CULTURE PODCAST FOR SMART
WOMEN WHO LOVE DUMB STUFF WITH
MICHELLE ANDREWS AND ZARA
MCDONALD

2. SHE'S ON THE MONEY
MILLENNIAL MONEY EXPERT
VICTORIA DEVINE SHARES HER
FOOLPROOF TIPS FOR FINANCIAL
FREEDOM

3. THE YAP
JOIN THREE PR, MEDIA & FASHION
EXPERTS AS THEY TAKE YOU ON A
REVEALING JOURNEY THROUGH
THE MODERN WORLD OF
MOTHERHOOD.

4. GAMECHANGERS
A PODCAST THAT ANALYSES THE
PERSONAL BRANDING OF
INFLUENTIAL AND UPCOMING
THOUGHT LEADERS, CREATIVES
AND ENTREPRENEURS

5. SOCIALETTE PODCAST
BITE-SIZED ONLINE
MARKETING WITH STEPH
TAYLOR

Wendy
W
e n d y Serrano
Serrano
What's your story?
I kick-started my journey in social
media, working for one of Australia's
biggest Activewear labels, Lorna
Jane Active. I was driving the team in
2012, when brands were just starting
to tap into the importance of
building a digital presence. After
that, I continued my journey in the
eCommerce fashion space and led
the social media team at Dissh
Boutiques. Here I was part of the
eCommerce, Social Media and Digital
Content Strategy team. Eighteen
months later, I decided to give
agency life a go. I worked within an
agency that worked with some
renowned
brands
including
Westfield,
Topdeck
Australia,
BlackMilk Clothing and more. It was
then an a-ha moment led me to
creating milkPR.
Why did you start your business?
I loved what I did and loved how
much I was learning everyday, but I
felt like I wasn't growing. After
gravitating through Europe for 6
weeks, I realised that I just needed
to bite the bullet and give this thing
a go. I joined forces with one of
Australia's biggest online fitness
brands, FitazFK (who have been my
client since day one) and just went
for it. We now work with some
incredible local and national brands
including Sabo Skirt, Halo Top Ice
Cream, Wallace Bishop, Scotch &
Soda, to name a few.

WENDY SERRANO

WENDY SERRANO

Where do you seek your inspiration?
Travel is my biggest source of inspiration,
but I think inspiration is just like
creativity - you can't run out of
inspiration. The more you use it, the more
you will have. The more opportunities I
get to inspire others - from either a
conversation to a workshop with a client the more I am inspired myself. I also like
to follow inspiration and trends all
around the world and not just in my own
industry, but across all fields.
Advice for your younger self:
Stop trying to figure it all out at once.
Take a breath... AND have the courage to
enjoy this very moment, rather than
always looking ahead. Enjoy the ride.
What are you most proud of?
My mind, my body and my breath. For
allowing me to think, work and play
through every single day.

Don't wait for the 'right'
time. It will never come...
Just say yes and figure it
out along the way"
Can we expect anything new from you
soon?
I am currently studying my CERT III in
Group Fitness. I have also recently
completed two pilates/yoga certificates.
I am also working on a little bit of my
personal branding... involving a shiny new
platform... involving a microphone... so
watch this space!

Typical day in the life...
No day is ever the same! Sounds
cliche... but it's true. However, the
way I start my day is always the
same. It is so important to have
consistency and a routine. I wake up
between 5:15 and 5:30 every day and
go to pilates, get a coffee and make
sure I am at my desk by 8:30am. I like
to block out my days. Mondays are
for planning, new businesses and
management.
Tuesdays
and
Wednesdays are for client tasks.
Thursdays are normally new business
meetings. Friday is a wrap up of
client tasks and any new business
prep for the new week ahead! I wrap
up my day with another workout and
always read for at least 30 minutes
before bed time.

How to...
Manage the stress of running a
business?
Ensuring you have allocated enough
"me time" during the week and
always focusing inward when you
feel like you are under the pump.
Find time for yourself?
Finding time for yourself is so
important. You can't pour from an
empty cup.. so to find time to refuel
and regenerate yourself should be a
priority. I try to get 6 to 8 hours of
sleep (at least) every night.
Stay focused on your goals?
Don't compare yourself to others.
Focus on your own race. Having a
strong support network around you is
very important to celebrate your
wins.

"I like to call myself a lawyer
turned funtrepreneur"
-- Sarah davidson

photography by Courtney Campbell @_cmcphotographs

Rachel Evans
RE. CONNECTION

Why did you start your business?
I started RE.connection Project as a
way to reach women outside of just
my little bubble who were also
struggling with stress, burnout and
looking after themselves. I had
begun to bring more discussion and
strategies around mental health and
wellness
into
my
face-to-face
consultations
and
noticed
the
massive change it created in the
confidence,
self-esteem
and
physical health of my clients. We
can't produce our best work or be
the best we can in our relationships
or day-to-day interactions if we're
constantly putting ourselves last. I
aim to help women change that
while also kicking goals in every
other aspect of their lives.

In your own words, what's your story?
I have been working as an exercise
physiologist since 2012. I'm a very Atype, high achieving type of person, so I
was working three or four jobs
simultaneously for the first few years
because it's not really viable to walk
straight into a full-time position in my
industry. A lot of my clients could only
see me before or after work which
meant that I was often working from
5am until 8pm most days. On top of
that, I really started to feel stretched
mentally and emotionally by the amount
of empathy and compassion I need to
draw on day-to-day, both for clients and
others in the industry who were also
struggling. Luckily, I had enough
resources around me to eventually
realise that I wasn't looking after myself
and to do what I need to do to fix it.
However, what got me to that point was
believing that being busy was the same
thing as being successful and that
hustling hard and feeling burnt out and
anxious was normal and expected. It's
not!

RACHEL EVANS

MICHELLE KNIGHT

Michelle Knight

Little Miss Bookkeeping

What's your story?
I'm a millennial accountant living on the
beautiful Sunshine Coast, who LOVES
helping small businesses. I have a particular
passion for e-commerce business as I started
one back in 2014 with a business partner,
Aura Eve. 5 years later Aura Eve continues to
grow, however my passion has seemingly
always been in the accounting space. After
almost 7 years working in accounting firms I
took the leap to work for myself in August
2018. It's been exactly 12 months since I
quit the secure, comfortable corporate job to
forge my own path. It's collectively the most
TERRIFYING and BEST thing I've ever done.
Why did you start your business?
Little Miss Bookkeeping came about from a
mix of friends wanting bookkeeping help and
realising the way things in the bookkeeping/
accounting industry were being done needed
to change.
Describe a turning point in your life?
About 18 months ago, when my life got so
crazy with full time work in an accounting
firm and running a side hustle e-commerce
business, looking at where my life would be
in 5 years and thinking 'F#ck that' - this is
not the life I want and I need to create
something better, more sustainable and
something that makes me happy without
sacrificing health an relationships!
On a Sunday you'll find me...
Down at the beach with my partner Dan,
walking our furbaby Frenchie, Bruce.
What's your brand's mission?
Helping small businesses to understand,
grow and achieve in every way they can!

Kate Mahoney
The Corporate Life
What's your story?
After I left school I went straight into the work
force. I was one of the first from my friendship
group to do so. After I started in the corporate
world I just found I had a knack for it, I thrived in
it. It wasn't necessarily the role I was doing, but
just being in the business world. I loved the hustle
and bustle, the professionalism, the class and most
importantly, the outfits! After a few years, when
my friends were wanting to move into more
corporate roles, they were all coming to me asking
how to write a resume or prepare for an interview.
It shocked me that they didn't know how to do
these things, and I realised that it wasn't actually
something we were taught in school, but that my
family had taught me. It became clear that this was
something that was lacking from many people's
abilities but was extremely important for everyone
to be able to have equal opportunity in finding
employment. This is how The Corporate Life
started.

"I loved the hustle and bustle, the class
and most importantly, the outfits!"
If you had one piece of advice for up and coming
entrepreneurs, what would it be?
I feel like this is everyone's advice, but just do it!
My other piece of advice is don't be afraid to use
your networks. Reach out to anyone and everyone
who may be able to help. You aren't in this alone
and someone out there has been through the same
thing you are going through now, so don't be
afraid to ask for help.
KATE MAHONEY

Know Your
b y T h e Worth
corporate life
There is an old story of a man on his
death bed who bequeaths his watch to
his grandson. The man asks his
grandson to take the watch to a local
grocer to see how much he can sell it
for. The boy obliges but to his dismay,
the grocer only offers $50 to purchase
the watch. The man then asks the boy
to try the jeweller instead, but he too
only offers a measly $50. Finally, the
man asks his grandson to try the
antiques dealer. When the boy asked
him why he was willing to pay so
much compared to the other buyers,
the dealer explained that the worth of
the watch depended on many details
such as its maker, material, condition,
durability, age and demand.
I have heard multiple versions of this
story on many occasions, however the
message is always the same - know
your worth.

In the current job market it can be
easier to accept a lower value for your
work just to simply be employed.
With such fierce competition for roles,
it can seem like the best option to
sell your work at a lower price, just to
have an edge on competitors.
While this may be successful in some
instances, it also has the potential to
have the opposite effect. I was once
told by an employer that if a potential
employee came in for an interview
and valued themselves less than what
their skills and work were really
worth, he would turn them away. He
believed that if a person didn't truly
value themselves and their skills, they
were less likely to value the work
they were doing. So if an employer is
undervaluing your work, go out and
find your antique dealer who will pay
you what you're truly worth.

Teeth Whitening Bar
Located in Teneriffe, Brisbane
www.glowlabwhiteningbar.com
@glowlabaus

Top Five trending
Brands
in 2019

Glow Dry

Glow Dry has completely changed the way we look at tanning, until
now waiting for your tan to dry has been such a hassle. Now simply
brush on glow dry and feel instantly dry with no stickiness.

@glowdry_australia

Naked Harvest

Founded by Georgie Stevenson and Coopa Stevenson. Naked Harvest are natural supplements that
elevate your performance and optimise your day without any of the nasty chemicals or ingredients.

@nakedharvestsupplements

Thinx

Thinx has broken the stigma and built underwear
for people with periods. They have built a more
sustainable solution than single-use disposable
products.

@shethinx

Mermade Hair

Create big, shiny, bouncy, epic waves in seconds with the
#mermadehair waver. Mermaid Hair has taken over the hair
industry with this new trend.

@mermade.hair

GC Glow

Founded by Chelsea Sneyd on the Gold Coast, GC Glow is
a Medium self-tanning water with colour correcting
ingredients to even skin tone.

gcglow

Tamara
tamaraShaw-Reid
shaw-reid
Beaute Industrie
What's your story?
A therapist first and foremost, I
spent 13 years in the beauty
industry
travelling
through
international
travelling
roles,
education
and
account
management. I saw the distance
between business owners and their
peers and their teams wanted to
create
better
culture
and
communication. I set out overnight
to create Australia's first online
support
community
for
the
professional
beauty
industry,
Beaute Industrie.
Why did you start your business?
Beaute Industrie was started off
the back of National Account
Management and Education roles I
was employed in

at the time when I realised there was a true lack of communication and
community in the beauty industry. Daily, I was having conversations with
business owners about connecting with other business owners and with their
teams on a deeper level to best serve clients. When I realised there was
nothing of the sort, I decided to create it, selfishly for myself, then widely as
traction grew, for others interested. Just 18 months into the life of the business
we have an active community of 6K plus on social media, 30K through our
podcast and reached over 300 business owners at our national networking
events.
Where do you seek your inspiration?
My inspiration comes from the people I meet. Everyone has a story, a thought, a
question or a query and I love hearing them and seeing if there is any way I can
help and along the way I use these stories as inspiration for our podcast,
events, membership and development sessions.
What's a quote you live by?
I live by the quote 'less announcements, more action.' We are constantly
announcing things and telling everyone what projects we are working on and
how hard we are working, whereas I'm an action girl. I like to silently work as
hard as I can and be known for that --rather than being known for announcing
things with poor execution.

TAMARA SHAW

MMIA
i a VICARY
Vicary
Media In Action
What's your story?
I grew up on a 25-acre farm in
Terrigal on the Central Coast, selling
cherry
tomatoes
and
huge
watermelons at the top of our dirt
driveway -- I had a passion for
people, their stories, news and
entertainment, interviewing anyone
who would step foot on my family's
property.
I was obsessed with
interning whilst studying. Applying
yourself in a physical environment
and working in the role you are
hoping to land is the best way to
figure out... is this really what I want
to do?
In my last year at university I was contemplating if working as a journalist was
actually what I wanted to do, I found news extremely negative and felt quite
miserable when thinking about all the horrible things happening in the world. I picked
up a marketing internship in New York with Swifto, the world's largest dog walking
company and thank god I did, I found a passion in Communications which I never knew
was there. I was assisting with flash mobs in Times Square, handling the accounts, PR,
social media and hosting super creative and fun photo-shoots in Central Park, one of
the dogs were actually the Sex and the City's director's! It was so much fun and I
realised I had a creative side to me which I didn't know about.
From that moment on, I knew I was passionate about people and that running my own
Communications biz was something I would be good at.
If you had one piece of advice for up and coming entrepreneurs what would it be?
You have to look in the mind of your audience, not your own. The world doesn't need
more products, in fact we are saturated with them and never know which one to turn
to, from the beauty industry, to fashion and travel -- people are producing products
and services every day.
What the world needs is solutions to problems, such as small businesses who can't
afford marketing services - that's where I came in and it actually is working. So rather
than thinking, "how can I make it to the top?", stop thinking of yourself and start
thinking of your audience "what real world problems can I solve?" and if you have
passion there, then it'll accelerate your process.

MIA VICARY

Top
Five
shoot
locations
OUR TOP 5 FAVOURITE MUST-SHOOT CONTENT CREATION LOCATIONS BASED IN
QUEENSLAND.

THE CALILE HOTEL
LUXE RESORT

LOCATED ON THE

FAMOUS BRISBANE JAMES ST

EL ROSA
BRISBANE-BASED PINK PARADISE IS A LOCAL
FAVOURITE FOR BEAUTIFUL DRINKS, FOOD AND
PHOTOSHOOT LOCATION

NEWSTEAD STUDIOS

THE PINK BUNGALOW

THE BORROWED NURSERY

JULIA HUNT

Julia Hunt

On Anxiety and How to Manage Stress
What is your experience with anxiety?
My anxiety was brought on and shaped by
my life experience in a big way. To tell you
my experience with anxiety, I have to go
back to the very beginning and explain
how it first came up.
I was born with a Clubfoot, which is a
super common disability that unfortunately
still has a lot of stigma attached to it due
to how little it's spoken about. It affects
my left leg and meant that when I was
born, my foot was turned inwards and
upwards towards my calf. I'm also missing
one of two calf muscles in that leg, walk
mostly on my tippie toes and experience
many different types of chronic pain due to
the disability. From birth, up until the age
of 13, I had to have multiple surgeries to
correct my foot so that I would be able to
walk with ease in the future.
I can remember so clearly being in the
hospital bed as a young child and having
anxiety about all of the machines and
tubes that were around me or on me. At
that time in my life, I had no control over
my body and even now, the idea of that
feels terrifying to me. I didn't know at the
time that this panic I felt was anxiety, of
course, so I tried to push it away and kept
it inside, playing strong to my family and
friends.
From that point in my life, my anxiety
really just grew. Like I said, I held a lot of
it in. There was and still is heaps of stigma
around anxiety or mental health issues, so
I didn't know what to do or who to talk to.
As I made my way through high school I
was bullied, experienced many unsafe
situations, and basically developed super
low self esteem. I fell into depression
because of this and started self-harming to
cope with my big emotions.

JULIA HUNT

There was the one night which I
remember really clearly. I was 16
years old and sadly enough, had a
plan to end my life. I was very
emotionally overwhelmed and was
having a panic attack on my bedroom
floor. The panic led me into a state
of anger and I became mad that I felt
so alone and so full or worry that the
best option I could think of to let go
of my pain was something so final. I
went to my computer in a last ditch
attempt to find help, or to read a
story of someone who'd been
through what I was going through so
I knew it was possible to get help
and make it out alive, and you know
what I found? Nothing. There was no
one online discussing the hard stuff.
In that moment, I made a different life
choice. I chose to stay, and I made it my
mission to get myself mentally well so
that I could share my story and my
knowledge to help other people.
There's a light at the end of a dark
tunnel, and even though you can rarely
see it at the time, there's also good
that can come from your dark times,
too.
How to help other business women who
suffer from anxiety/ stress, doing
nothing isn't always the only option?
Firstly, don't ever do nothing -- reach
out for the support if you need. I cannot
stress this enough -- you matter. Your
mental health matters, your stress
levels matter, and you don't have to
continue giving until you burn out. Take
a rest, take a break, you'll do better
work once you're recharged. See a
psychologist, learn a bunch of positive
coping mechanisms that you love using
and have them up your sleeve for when
things get hard.

"I think recognising you are
experiencing
anxiety is the number one step"

Julia's Top 3 Self Care Tips
For Managing Stress and Anxiety
#1
Allocate time every single week to self-care.
Schedule it in ahead of time. Read that book
you've wanted to. Run a bath for yourself. Eat
your fave food. Go for a run in a scenic area.
Whatever it is, make time for it.
#2
Journal often. It's so helpful when you're
experiencing panic attacks, O.C.D compulsions
or intrusive thoughts to journal about them.
Often you feel so much lighter once you've
written it all out, and it's a great way to keep
track of your mental health and the progress
you're making, Also, I think it's important to
know you don't just have to journal about the
big stuff -- you can journal about anything!
Happy things, 3 things you're grateful for,
memories from childhood, why you love the
ocean or the mountains, anything that you want
to journal about is often helpful to clearing the
mind.
#3
Become a master at practicing self-compassion.
By this I mean, whenever you're beating yourself
up for making mistakes (hello, you're human,
they happen!), think of yourself kindly instead.
Then go and do something nice for yourself.
Honestly, life is way too short to beat yourself
up non-stop You are amazing. If you had good
intentions, you are good. We make mistakes,
mistakes don't make us.

What resources would you recommend?
Websites:
- The Mighty
Apps:
(www.themighty.com)1. Happy Not Perfect -it addresses all things
for all things letting
mental health and
go, journaling,
chronic pain. Anything
mediation and
stigmatized, you'll find
distracting yourself
articles about it on
from your anxiety if
here. It helps you feel
needed.
less alone.

2. Calm Harm -- an amazing
app
that
offers
password
protected
journaling.
Great
resource for children, teens
and adults that helps to
distract
from
self-harming
thoughts by offering easy to
find-and-use
coping
mechanisms, that don't harm.

Success doesn't come
to you... you go for it.
photography by lulu cavanagh @aesthetecollective www.theaesthetecollective.com
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Brooke Vulinovich
What's your story?
If you had told me 4 years ago that
this is where I'd be now... I would
have rofled down the hill! After
finishing school, I then dropped out
of a marketing, PR and event
management degree at uni, worked
a bunch of odd jobs, never really
with an idea of what I actually
wanted to be when I grew up but
just kind of cruising along in life as
we tend to do in our 20's! A hop,
skip, cartwheel and 10 years later, I
was 29 and decided to take the
leap into the small biz world. I
launched my biz initially as event
planning and management using
Social Media as a platform to bring
awareness and build communities
around the events I was running.
About 6 months into biz owner life,
I attended a networking breakfast,

BROOKE VULINOVICH

where I became aware of how many
business owners were actually
struggling
with
Social
Media
marketing. I was #shooketh! At the
time nobody was really offering
training in this area so I started
running workshops out of my
apartment based on my own
experience marketing service and
product based businesses using
Instagram and Facebook. I couldn't
put workshops on faster than they
were booking out and before I knew
it, my weeks were fully booked with
workshops,
consulting,
writing
Social Media strategies, speaking
engagements and private training
seminars. After 2 years and
countless requests to take my
lessons online, I niched down to
Instagram specifically and launched

BROOKE VULINOVICH

my subscription based webinar servicethe Social Club Membership! I now
proudly
have
members
from
13
countries... and growing daily! I had no
idea that Instagram would continue to
grow the way it has -- when I started the
workshops I thought "in 6 months time
everyone will know what they're doing -this isn't a sustainable business model"
and 4 years later WOW WAS I WRONG!?
Where do you seek your inspiration?
From my customers and clients -whenever they have wins, it propels me
forward with force to learn more, do
better and be better for them!
If you had one piece of advice for up &
coming entrepreneurs, what would it be?
If the answer is no, you're talking to the
wrong person!

How do you find time for yourself?
I don't always get a day off so that's why I
wake up early and don't go on my phone
until 8am. This gives me 2-3 hours every
single day to do what I want and
disconnect from the online world. This
time for me is fundamental to keeping my
head level in biz!
Can we expect anything new from you
soon? Anything exciting you're working
on?
Yesssss a new system for Instagram in my
Social Club!! And HEAPS of East Coast
events on the new rules of Instagram
marketing woohoo omg I'm so excited
about these!!

photography by lulu cavanagh @aesthetecollective www.theaesthetecollective.com

I'm passionate about...
Making life easier for biz owners! There's
so many aspects of business that are hard
and difficult and Instagram shouldn't be
one of them.
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Why did you start your business?
I didn't have any qualifications and
didn't think anyone would hire me -- I
knew what I wanted to do so I figured
I'd start a business and hire myself!
How do you stay so focused on your
goals?
Focus comes with discipline. I'm just a
normal person and there are definitely
days I wake up tired, overwhelmed and
lack focus and direction but I always
workout in the morning and that
endorphin release is what amps me up
and gets me excited for the day ahead -whatever my day involves!

"I knew what I wanted to do,
so I figured I'd start
a business and hire myself!"
What is they key to your success/
happiness?
Be nice to people and ENJOY what you
do. Your business has to be fun, If it's
not fun -- find something else!
What's a quote you live by?
F*ck being rich when I'm 40, I'm trying
to make it now! This is from a Drake
song.. haha! And no offense to anyone
trying to make it after 40 :D
Describe a turning point in your life?
The first networking event I ever
attended where I discovered how many
business owners were struggling with
Social Media. That morning changed my
life.

INNA MERKIN

Inna Merkin
InnaMeHealth

What's your story?
My journey begins really when I was 10 years old. I
began to be aware of my body and did not like what
I saw. I thought I needed to be skinny and beautiful
to be anything in the world and for boys to like me.
So my dieting journey began, I tried every diet that
was popular at the time and would lose weight then
put it back on again. But then something inside me
just said enough is enough. I began to research
nutrition and dieting and how to help others to not
have to go through what I did. I decided to educate
myself on what is a healthy and nutritious diet. I
did not want my kids or any other kids to have to go
through what I did. I think kids should enjoy childhood and not have to be so
worried about what they look like and rather be educated on healthy living
and love the body they were born in. In 2018 I finished my B. Nutrition course
(after finishing my last degree over 15 years ago!) and in 2019, I started
trading as a Nutritionist!
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Melissa Tanchev
Bookabuy

What's your story?
There is no one story! There are crazy
stories, happy stories and sad stories. And
there is a story waiting to unfold.
I was born and raised in Sydney and have a
background in law and education. I am
married
to
my
amazingly
supportive
husband, Chris (who is also my business
partner!) and we have two fluffy cats -- Alfie
the Persian Chinchilla and Bella the Ragdoll.
My business Bookabuy was born out of a love of reading that was nurtured and
encouraged from a very young age. You could always find my twin sister and I
fighting over who go to be the first to read the one copy of the latest Harry Potter
book that we shared between us!
Why did you start your business?

In early 2015, my husband and I were nearing our first wedding anniversary. We
were both on the hunt for the perfect traditional 'paper' gift. Knowing that I love
reading, Chris went looking for an online service to assist with handpicking the
right book for me, he went online to find there was no such service in Australia. It
was at that point the idea for Bookabuy was formed!

Madilyn Wolens
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THE FUNCTIONAL NURSE

I am a Registered Nurse, Cosmetic
Injector,
paramedical
Dermal
therapist and the owner of 'The
Functional Skin Studio'. Despite my
western medical training as a nurse, I
greatly believe in the use of both
functional and western medicine to
assist out bodies largest organ... our
skin! I offer a wide range of cosmetic
injectable
treatments,
skin
treatments and holistic/functional
health services in my practice. My
favourite advice for my patients to

help create a healthy and balanced
skin routine is to stay away from
highly marketed, cheap and nasty
'beauty products'. Our skin is a
permeable organ which can absorb
toxins
when
applied
topically.
Therefore you want to be careful
applying nasty ingredients often
found
in
mainstream
'beauty
products'. If you are new to cosmetic
skin procedures, it is always best to
start with a thorough consultation to
plan your skin journey.

EVENT SPACE | PHOTOGRAPHY STUDIO | BOUTIQUE OFFICES | CAFE | GALLERY

@newsteadstudios

www.newsteadstudios.com.au

info@newsteadstudios.com.au

Renee Mets
Ritology
Why did you start your business?
My co-founder, Daegan and I have always
had a passion for being the best versions of
ourselves, taking on challenges, saying yes
and figuring it out along the way. Putting
our all into making the very best of any
situation, while still taking risks.
Deagan and I knew for a long time that we
had to create something with purpose,
together. We wanted to do good for our
planet and our bodies. We are addicted to
being the best versions of ourselves. When
we heard the statistics that 2 billion razors
go to landfill every year in the USA alone,
this sparked action immediately. That's our
first goal, to eliminate this statistic. No easy
feat, but we've accepted the challenge and
there is no turning back!
From being an event manager, I always
wanted to have a business that wasn't
dependent on a date and that I could bring
value ongoing. When the date is over,
you're starting again with just footage and
the relationships you built. They are also
very expensive! This gave me the
motivation to get Ritology going.
Where do you seek your inspiration?
I follow my business idols on social media
and attend events that have good speakers
and topics to drive me forward. A couple of
favourites to follow are Sara Blakely,
founder of Spanx, Whitney Wolfe-Herd,
founder of Bumble, Ty Haney, founder of
Outdoor Voice and Sara and Erin Fosters.
My husband, Ryan is also a founder of a
technology
company.
While
I
was
transitioning from events to Ritology he has
kept me on my toes and motivates me to
keep going.

RENEE METS

Sapphiroula Condoleon
What's your story?
Well, I have always had a passion for
fashion, (hahah that rhymes). I use to draw
up designs when I was a little girl and I
looked up to designers like Christian Dior
and Coco Chanel. I then went on to study
business at university majoring in event
management and marketing. I wanted to
study fashion design but my parents really
wanted me to do business. I then got a
graduate role at Fujitsu, a global IT
company in 2015 -- so far off from what I
actually wanted to do but I thought it
would look great on my resume. While I
was at Fujitsu I started taking Instagram
quite seriously. I would post all my outfits
that I would wear then one day a well
know brand reached out to me and offered
me free clothes in exchange for posts on
my Instagram. I was so

nervous that I almost said no but Nick my
now husband and then boyfriend told me I
should do it. So I did and they loved the
photos so much that they offered to pay me
for posts on social media -- back then I was
getting $30 a post. Then it just grew from
there. I also started modelling then and quit
my corporate job and focused on Instagram
influencing and modelling. While I was doing
that I created my blog/ website -- The Blonde
Republic where I would write blog posts and
share my fashion inspo. I had dreams to turn
it into a label and a few years later I did. The
Blonde Republic the label is now 1 year old
and we have achieved so much in such a
short time. We have had the likes of Paris
Hilton, Sophia Richie and JLo wear our brand
as well as Kim, Kourtney and Khloe
Kardashian open PR packages from us on
their stories.

SAPPHIROULA CONDOLEON

Why did you start your brand?
I started The Blond Republic
because I have always wanted to be
a fashion designer from a little girl
and it has always been a passion of
mine.
Where do you seek your inspiration?
I seek inspiration in everyday life
from everyday people. Sometimes
inspiration strikes in the most
random times and places. I always
have my phone on me to jot down
any ideas I get.

If you had one piece of advice for up &
coming entrepreneurs what would it be?
It would be don't be afraid of failure.
There is no failing in business only
business lessons. I would also say that it
is important to persevere through the
ups and downs of entrepreneurship and
to not be so hard on yourself because
there is no such thing as an overnight
success and if you believe in yourself,
your business and work your ass off you
will do well!
How do you stay so focused on your
goals?
It's hard, some days you wake up and
you just want to do nothing other days
you wake up and are ready to tackle the
world. I just write a list and try my best
to get most of the list done throughout
the day. I also write goals every month
and visualize myself reaching them. This
really helps me stay focused.
What's a quote you live by?
The fastest way to overnight success is
10 to 12 years of consistent hard work -Mark Almond.

"I have always wanted to be a fashion
designer from a little girl and it has
always
been a passion of mine"

NOLLID

EIVETS

MOC.OTOHPREHTEGOTTEG.WWW OTOHPREHTEGOTTEG@ YB YHPARGOTOHP

Stevie Dillon
"STEVIE SAYS SOCIAL"
What's your story?
I had decided to up-skill in all things
social and digital in the job I was in,
and I wanted a place to share what I
was learning. I started writing epic,
3000 word blog posts documenting
my social media and digital growth
from the tactics I was applying, and
people started following along. Less
than a year later, I had so many
inquiries from businesses wanting me
to get the same results for them that
I was able to start my own business!
The rest is history! I now have a
podcast called Stevie Says Social, an
online business teaching people how
to lift their social media game.

Why did you start your business?
I wanted to make myself proud, build
an online business that would allow
me the freedom to live life on my own
terms, and I wanted to show other
business owners how to master their
marketing - because often, marketing
is the difference between the success
and failure of a business.

"Marketing is the difference
between the success and failure
of a business"

If you had any advice for up & coming
entrepreneurs, what would it be?
JUST DO IT.
Something comes to mind when you
read those three little words, and
whatever that thing is for you is the
thing you need to go after.

JESSICA SEPEL

Jessica Sepel
What's your story?
I became a chronic fad dieter at the
young age of 13, after becoming
obsessed with my body image and
the idea of living the 'healthy life'. I
tried every diet under the sun, and
cut out food group after food group,
all in attempt to achieve the perfect
'healthy' lifestyle and body. Soon, I
was left eating nearly nothing -- I
pretty much lived off tinned tuna
and Diet Coke, I was so afraid of
food! I was so unhappy living this
life of restriction and deprivation.
I'd lost all my love for eating and
cooking, and developed a fear of
food, losing my connection to my
body completely.
It was only when I was studying
nutrition at university that I realised
how much damage I was doing to my
body, and how exhausted I was. I
knew I needed to make significant
changes straight away, so I decided
to ditch dieting for good, and adopt
a kind, nurturing approach to my
health and my body.
I started nourishing my body with a
range of different wholefoods from
all food groups (even carbs!),
instead of punishing myself, and
allowed
myself
to
indulge
occasionally
to
remove
the
'restrictive' mentality I was used to
living. Soon, I was exercising less,
and with kindness, I was sleeping
better, had more energy, and began
to reignite my love for food and my
connection to my body. I was so
relieved, and I wanted to share my

story with others who I knew were
struggling with similar experiences.
So JSHealth was born out of a genuine
desire to share my struggles and my story
with people going through the same
problems, hoping to help them live the
healthiest, happiest lives possible.
JSHealth began as a blog and has evolved
from there, and the response from my
community has been amazing! By ditching
the diets, I finally learned how to be the
happiest version of myself, and want to
empower others to do the same. The
JSHealth App, 8 Week Program and even
the JSHealth Vitamins are all about
communicating this message: that the
healthy life isn't the 'perfect' life, it's a kind,
nourishing approach to health which allows
you to feel your best.
Why did you start your business?
I started JSHealth simply to share my

experiences with others struggling with the
same issues I had, and to empower them to
make decisions with their health that would
leave them feeling happy and healthy in
their own skin.
What is the key to your success?
I think authenticity has been the key to my
success. I have a genuine desire to help my
JSHealth girls become healthier, happier
versions of themselves, and this has
translated into my work.

"Authenticity is the key
to my success"

What's a quote you live by?
My mum has always said, "Hard work never
goes unnoticed", and my dad has always
told me, "Being kind is the most important
thing."

"Be flexible in your approach things aren't always going to go to
plan, and that's exactly how it
should be"
-- Steph taylor
photography by Courtney Campbell @_cmcphotographs

Jennifer Marks
COVET SHOES
What's your journey?
When I was young, I was bullied. It affected
my self esteem for years and even as an
adults it can sometimes haunt me. I've
always loved fashion, being creative and
expressing myself. Footwear in particular has
always been a passion because whenever I
was down, shoes always lifted me up. It was
like they were my superhero cape. Because of
this experience, I started Covet with a desire
to advocate a strong message - BE KIND.

Be kind to animals, be kind to each other
and be kind for no reason at all. I wanted
to create a community of like minded
women who align with these values and
footwear just seemed like the natural
avenue for me. I know my shoes won't
change the world, but the women who
wear them will.
The next steps for Covet is to continue to
empower women to feel confident, happy
and fearless whilst being kind. There are
plans in motion to align with other
organisations that also share these values
and alignments to share our message.

Weddings | corporate events | Birthdays
@keepsake_photobooths
hello@keepsakephotobooths.com.au
www.keepsakephotobooths.com.au
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MARTINI MONDAYS
MASTERCLASS
The Martini Mondays masterclass
was an exclusive brunch that
gave you the tools and knowhows to create and elevate your
personal brand.

MINDING HER BUSINESS
MHB is a 'platform for women to
collaborate, connect and create'
with guest speakers who have
built their own business. This
event has become one of the most
talked about networking events
for women in Australia.

BALLER BLENDS LAUNCH
PARTY
The Raw Baller, Kylee Collings,
celebrated the launch of her
second business, Baller Blends in
October 2019.

BIZBASH
Biz Bash hosted a luncheon for
business owners and those
wanting to start their own
business with six guest speakers
to inspire and educate.

Morgan Spencer
Martini Mondays
What gave you the idea to start your business?
I was living in Sydney and working in a corporate PR agency, I was overworked,
unappreciated and unhappy (as a result I got really sick with adrenal fatigue not because of the work I was doing and the clients I was working with, but the
way agencies worked with clients, the culture of PR agencies. I knew there was
a better way of working with brands (and treating humans). Clients wanted
human contact and for the process to be fun, easy and accessible. Without a
plan (or any savings - I lived in Sydney!) I quit my job, bought a $20 desk from
Kmart, set up my ABN, and I was in business! Even though I had no real plan, I
knew my work ethic, determination and willingness to be a disruptor and
succeed on my own terms was enough, and it was. Fast forward two and a half
years, I run a successful boutique agency in Brisbane, no Kmart desk (we have a
shiny office now), with a great team around me and a portfolio of clients who
we adore.

MORGAN SPENCER
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What are your top 3 PR tips?
1. Strategy
Without a strategic plan, you won't
achieve any real success from any PR
you do, click bait headlines are great,
but they won't impact your audience.
In fact, depending on the headline,
they could do quite the opposite.
2. Relationships
Nurture your relationships, don't just
focus on what you want, focus on
what value you can provide. Be a good
human, communicate politely and
well. Make an effort. Research who
you are pitching to. Don't bulk pitch.
Ever. Be helpful. Again, be a good
human.
3. Influence and Impact
"All publicity is good publicity". In my
opinion, no it's not. Don't chase down
every PR opportunity, they aren't for
you. Focus on proactive PR rather than
reactive PR, and opportunities that are
inline with your brand, your audience
and your strategy. Not sure what
opportunity is right for you, consider
the impact and influence you will
make from the opportunity. Quality
over quantity.

What can we expect from you and Martini Mondays for 2020?
Exceptional PR, more impact, and a few new martinis (services) are coming your
way in 2020. Just like our good friend Samantha Jones, we don't like to kiss and
tell... however, we will tell you that our first project for 2020 is a goodie!

"Nurture your relationships,
don't just focus on what you
want, focus on what you can
provide"

What has been your favourite project
you have worked on to date?
There have honestly been so many, I've
been very lucky to work with so many
incredible people and brands. I couldn't
even tell you which project or client
I've enjoyed the most, as they all bring
so much joy. Being able to disrupt
hands, transform industries and fastforward to the future is honestly the
coolest thing about what we do. We are
putting our clients and their brands on
the roadmap to success, and seeing it
all come together and be part of their
success is the very best park.

What are your thoughts on working with influencers to grow your business with
exposure?
It can be a great strategy if done well and with the right influencers. I don’t
like to use the word exposure. We, at Martini Mondays focus on influence and
impact. We work with targeted and strategic influencers who are inline with our
client's brand and strategy, to influence their audiences and as a result, ensure
their brand is talked about. Influencers and ambassadors are integrated into
their overall strategy and we work with them closely to ensure consistency and
impact for our clients.

MORGAN SPENCER
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What exactly is involved in the life of a
PR Manager?
No day is ever the same! From writing
strategy,
to
creating
experience
concepts, speaking to our friends in the
media, running super fun strategy
sessions with our clients to juggling
many deadlines at once, to distributing
media
kits,
to
crafting
strategy
messaging, there really is never a dull
moment. From the moment we wake up
to the moment we are going to sleep,
our brains are always ticking, drumming
up the next idea, opportunity, pushing
the boundaries and driving our clients'
brands forward.

Angela Sanchez
Sanchez
Angela
Beauty Business Co.
Tell us about Business Beauty Co.
You know the saying your vibe attracts
your tribe... well when you start
putting yourself out there as a
business owner, eventually people
start to see what you are doing and
those that aspire to do something
similar will start to ask questions. How
did you start your business, I wish I
could do something like that when I
start a family, how did you do that
social media post, and honestly the
inbox messages would come in weekly.
So I thought to myself, if one person
has the question there surely will be
more that would appreciate the
answer. So one night back in 2016, I
actually started mapping out a 10, 5
and 1 year vision for myself. I kept
coming back to the words Beauty
Business Mentor and wanted to
become the go to resource hub for all
the questions I'd been asked over the
years. It took nearly a year to develop.
Beauty Business Co launched in
January 2018 and has developed a very
strong and clear WHY.
We deliver
tools
and
resources
to
beauty
industry professionals to help them
save time and overwhelm within their
beauty businesses so that they can
become
a
thriving
successful
#BeautyBoss. We Connect and Inspire
our community through our podcast,
brunches,
and
beauty
business
retreats.

What inspired you to start a podcast?
I was introduced to podcast listening
long before it was a thing, I had lots
of road travelling to do when I was
working
as a skin care business
consultant
and
found
myself
obsessing
over
interviews
of
entrepreneurs and the story of their
business. So when I launched Beauty
Business Co I knew it was a platform
that could reach the masses and
deliver one of our core values which is
inspiring
beauty
industry
professionals to believe in the beauty
of their dreams. The podcast's purpose
is just that, by hearing others highs
and lows, breakthroughs and what has
made them become the Beauty Boss
they are today is what really lights me
up. Now that is not to say that its easy
breezy... there is so much work that
goes into setting up an interview,
getting the sound and recording right
and then finding the time to edit and
get it out to air. I have a lot of fun
with it though and has been an
amazing
part
in
growing
my
community.

How do you juggle running 2 businesses and being a full time mum?
Well I would definitely say that being a mum teaches you to become very time
efficient. You literally only have a break when they sleep to be proactive
otherwise nothing gets done. I strongly believe that you can create your dream
business and be an amazing mum, and that does not mean I don't question
myself if I'm doing the right thing 1000 times a day. Being a business owner is
actually the easy part, and my passion and drive and big 10 year vision is what
motivates me every day.

ANGELA SANCHEZ

Kylee Collings
Baller Blends

Tell us about Baller Blends...
I started Baller Blends once I began to see incredible demand for my first
Business The Raw Baller, I began to think about how I could make snackable
delights accessible to everyone. One of my beautiful customers would fly up from
Melbourne once every 8 weeks and fly home with 200 Raw Balls, and more and
more interstate followers and cafes were getting in touch. I saw a huge
opportunity to create a product that meant everyone could add nourishment and
taste bud satisfaction to snack time, not just the customers of my cafes.
GEPJ.YENALEDTTAM@ YB YHPARGOTOHP

What steps did you take to start Baller
Blends?
At the beginning of 2019 I went to my
local Newsagent and purchased 4 A3
white boards then proceeded to "brain
dump" everything I needed to do to
bring my Vision to life. From those
boards I wrote two lists: things I can do
right now, and the things I had to do
later. Then I set about writing a
business
plan,
looking
for
a
Manufacturer,
sourcing
a
Graphic
Designer and Web Developer. Bit by bit
the pieces came together, but I had a
huge amount of setbacks.

"My Favourite moment of Baller Blends was
the elation I felt after the Launch party"

Tell us your favourite moment of the
Baller Blends Project:
The elation I felt after the Launch Party.
After ten months of 110 hour working
weeks I got to launch my new Business
in front of a room of beautiful likeminded people and celebrate in style. I
couldn't be prouder than this business is
now out in the world and that Baller
Blends can now become a pantry staple.

Have you always been interested in the health industry?
Absolutely! In my twenties I studied Nutrition and Dietetics at QUT but I became
really interested when a huge health scare in 2015 forced me to have a long hard
look at my lifestyle and make some drastic changes. After being diagnosed with
three Auto-Immune Conditions I overhauled my diet. This period in my life made
me assess what was truly important and I learned to "protect the asset" by
nourishing myself with beautiful wholesome food. During this period I also
became quite obsessed with creating Raw Cakes and Balls - and that's how my
first business was born. I ran the Raw Baller as a side hustle while I worked as a
flight attendant and after a year, made the switch to run the Raw Baller full-time.

KYLEE COLLINGS

"There is no limit to what we, as
women, can accomplish."
-- Michelle Obama
photography by Courtney Campbell @_cmcphotographs

THE HUNGER PROJECT IS EMPOWERING
WOMEN WITH FINANCIAL FREEDOM
Micro-financing programs provide a powerful platform from The
Hunger Projects village partners to transform their lives. They are
empowered with knowledge and training about effective savings
and credit practices, before they’re given access to micro-finance
loans that traditional banking systems usually deny those living in
developing areas.
With as little as $60, The Hunger Project can provide one woman, who is currently living in
poverty, with a micro-finance loan and financial literacy training that will change her life. With the
money she borrows she could start a small business, earn an income and provide for her family.
Microfinance loans are critical to ending hunger and poverty, as they result in sustainable change
that benefits the whole community. Through the loans, small trade businesses are created, farming
and agricultural practices improve, crop levels and storage capacity increases and a sense of
economic independence evolves.

Join The Movement
www.thp.org.au
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Katie Stevens
In your own words, what is your story?
Minding Her Business started with an idea to
bring like-minded women together to connect,
collaborate and create. I love people, I love
connection and I love helping women achieve
things they never thought possible. Seeing
women succeed and support one another is so
rewarding and I'm so excited for some big
things to come!
Why did you start your business?
Growing up, my parents owned businesses and
it's all I ever really knew! I started my university
path when I was in grade 11, but I was always
drawn to creating side hustle's to pay the bills
and eventually that lead to starting my first
business.

"Start now and don't hold
yourself back"

Where do you seek your inspiration?
I draw inspiration from my Minding Her
Business community who encourage and
empower me every day. They're so supportive to
myself, the brand and each other, that alone is
so rewarding!
If you had one piece of advice for up and coming
entrepreneurs, what would it be?
Start now and don't hold yourself back. Ask
questions, learn from people that you admire
and never give up.

KATIE STEVENS

SNEVETS EITAK
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How do you stay so focused on your
goals?
I am super self-motivated and a huge
planner. I break down big goals to
smaller, achievable goals and I
constantly hold myself accountable.
Consistency is so important to
success, so as long as I'm chipping
away each day and celebrating win's
I'm always focused to achieve the
goals I've set out.
What's the key to your happiness?
Knowing there is no "perfect" balance
in business and in life. Everything I
commit to has to align with my
values otherwise I find myself
pleasing others and letting myself
down.
What's a quote you live by?
"If you don't take a chance, you don't
stand a chance."
Sum up a typical day in your life?
I start each morning with a walk with

my
dog
Millie,
followed
by
meditations and setting my daily
intentions. The rest of the day is
usually spent in meetings, travelling
or planning.
Favourite project you've ever worked
on?
I don't have a "stand out" favourite as
all our events are unique, but I love
new challenges and this year we've
launched Minding Her Business events
in Melbourne, Sunshine Coast and
soon to be in Bali.
Describe a turning point in your life?
Learning to say no to things that don't
serve me. It's given me clarity and
time to focus on what's important to
me and my vision.
On a Sunday you'll find me...
If I'm not away, I'll be at home
preparing for the week ahead. I
usually finish a Sunday afternoon with
a BBQ with friends.

Isabella
Isa
b e l l awalker
Walker
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BELLA BROWS | BEBE FACE
What's your story?
Growing up with my mum and dad
owning their own creative businesses
and definitely not being the most
academic type in school, I knew a
career in making it for myself was
the path to go down, I just had no
idea in what area or field of
expertise. I studied fashion, art and
home ec during school and was very
creative
but
struggled
into
channeling it into a future job. That's
when my careers advisor in high
school told me about doing a beauty
certificate course through school 1
day a week and to be honest that
course really got me through school!
I was then able to work in beauty and
find my passion within beauty which
was of course -- brows!

How do you stay so focused on your
goals?
It took me so long to understand the
'find your why'. I knew why I was in
business and why I'm doing what I'm
doing every day for my clients but I
struggled to find the huge why, the one
that can get you out of bed when it's
the last thing you want to do. Once I
figured that out for myself, it changed
a lot for me. Also, I used my business
coach like you would a trainer that is
going
to
take
all
your
body
measurements once a week. You are
way more inclined on getting shit done
when you know someone is holding you
accountable in a few days!

"It took me so long to
understand 'find your why'."
Why did you start your business?
To be totally honest, I had just
returned home from living in London,
dirt poor and ready to make
something of myself. So I worked two
retail jobs to secure me financially to
start a small at home side hustle
which then of course later turned
into Bella Brows. The reason behind
the why is a lot different now than it
was then. Before it was honestly a
way to make ends meet, to work as
hard as I could to set up for whatever
the future may hold.

ISABELLA WALKER

Victoria Curtis
What's your story?
Victoria Curtis Cosmetics is an Australia
Owned Cosmetics brand that I founded in
2010.
My love of all things beauty began at a very
young age. Watching my mother apply her
makeup, style her hair and leave the house
looking impeccable, was the beginning of
my love affair for all things beauty. As a
teenager, I battled my own skin issues
which is when I began to search for the one
makeup product that might assist with
keeping my skin clear, whilst offering the
coverage that I was after. I very quickly
discovered that this product did not exist.
As a marketing and accounting graduate, I
was given the opportunity to work in
marketing at L'Oreal Australia when I
completed my university degree. In my
position I spent time working with clients
who owned beauty salons and medispas and
noticed a gap in the market. A makeup

product that worked for your skin rather
than against it, while creating the radiant
glow and finish that every woman is
seeking, without compromising the integrity
of your skin. By combining these two
elements, Curtis Collection was born.
Designer cosmetics for the salon and spa
industry that are actually good for your skin.
What more could a woman, and her makeup
bag, want!
In 9 years, Victoria Curtis Cosmetics is now
found in 300 retailers throughout Australia
and New Zealand, and is the fastest growing
professional salon makeup brand in the
country. From that very first day, I have
worked tirelessly on growing the number of
stockists we have and perfecting and
refining the product range over time .
Almost a decade on, my passion for the
industry and my brand remains stronger

VICTORIA CURTIS

VICTORIA CURTIS

than ever and I am excited to be a part
of
such
an
incredibly
exciting,
revolutionary time in beauty.
Where do you seek your inspiration?
I seek my inspiration from other
success stories. From my family - I draw
on their resilience, their love and
support and the belief that they have in
me and my vision. Surrounding yourself
with positivity results in being inspired
constantly because you are in a
positive state of mind. Being negative
blocks inspiration and good thoughts
from entering your mind. Try to
separate yourself from these thoughts...
They are not productive and only work
to set you back. I also look to the
fashion and beauty industry trends to
inspire me for our future collections
and shade launches. The industry is so
hot right now and there are so many
ways to create our vision of beauty. The
most important thing is to own it and
do you! That's the most beautiful
quality a woman can have -- confidence
in herself.

"The most important thing is to
own it and do you!"
How do you stay so focused on your
goals?
I write my ideas and goals down and I
revert back to them every single day. I
believe in visualising the things you
want constantly and being grateful for
what you have right now. You can not
possibly progress further in business or
in life if you are not grateful.

WIN!
WIN! WIN!
WIN! WIN!
WIN!

GIFT VOUCHER TO KAILO WELLNESS
MEDI SPA (VALUED AT $189)

Head to our website www.businesscollection.co and enter your details on the
win page for your chance to win a $180 voucher at Kailo Wellness Medispa.

purpose

Fuels Passion
When women work together what we can
achieve becomes endless.

